
ing. I prefer candles – maybe vanilla, lavender or during the holidays, pump-
kin. It's quicker and it doesn't make a mess. Just make sure they aren't left
unattended for an extended period of time.

6.  Remove all Clutter! How we live in a home and how we sell a home are
two different things. If you have ever been through model homes you know that
less is better.

A professional Realtor is not afraid to counsel clients on these issues.

Note: If you have any questions/comments regarding this article, or any other real
estate questions or, if you would like me to address anything specific, send me an
email at KNelsen@interorealestate.com – Until next month, remember. . .Experience
teaches us in a millennium what passion teaches us in an hour!

in San Jose, but in 20 short years
this grows to $13,266 per month!

Most people have long-term dis-
ability insurance (e.g., PORAC LTD
plan), but they have not heard about
the city's long-term care insurance
plan. So what is the right age to
start? I bought this coverage at Age
41. It is not very expensive when
you are under 50. Send me an email
at�ltc@derendinger.com and we will
send you a free LTC Planning
Guide, designed for City of San Jose
employees and retirees (and depen-
dents). This is the first step.

"You don't know how the system
really works, you just don't know!"

Editor's Note: The Derendinger
Insurance Agency has been the SJPOA's
insurance broker since 1968. Marc
Derendinger helped set-up the City's vol-
untary Long-Term Care program in
2001. He can be reached at 408.252.7300
or by email at�marc@derendinger.com

ment. After his wife's death, he
went out and purchased a long-
term care policy for himself and
insists if he ever remarries, he will
force his wife to purchase one.

I can guarantee, you are in denial
about this: Does this statement tick
you off? Am I arrogant? How would
I know? The fact is, only 2 (two)
percent of City employees have
purchased long-term care insur-
ance, even though the city offers a
voluntary group LTC plan. Another
3% of you want it, but are no lon-
ger healthy enough to qualify.

The State of California Department
of Aging says 9% of you will spend
five or more years receiving long-
term care: in today's dollars, that is
$400,000 out of your pocket, which
is not covered by City health plans.  

So you won't be in that 9%? Gov-
ernment studies say nearly one of
two persons (50%) will need some
long-term care. Sobering odds if
you are married. Today, long-term
care costs average $5,000 per month

Tough Love
And Denial

HE STOOD VERY STILL, ADDRES-
sing a group of seventeen City of
San Jose retirees: "you don't know
how the system really works," he
admonished, "you just don't know!"
Prior to this event, he was an ex-
ample of an employee doing every-

thing right: his mortgage was almost
paid off, he had $250,000 in deferred
comp and other savings, and he was
only a few short years from retire-
ment. Currently, he lives on a re-
duced retirement check, because he
was forced to take an early retire-

D E R E N D I N G E R

It was a little more than two years ago, but his words still ring
clearly as I recall the vivid memory of his testimony: this city
employee had retired too early, in order to care for his sick wife.
She eventually died, after battling her illness for more than six
years. The City of San Jose's health plan did not pay for her
care at home, and this former employee somberly recounted
how he spent $300,000 for her care, exhausting his deferred
compensation account, his regular savings and eventually
going into debt.

TheVanguard
Marc F. Derendinger
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AN EXAMPLE COULD BE SOMETHING AS SMALL AS A CRACK IN THE
paint on a wall. Simply by applying some plaster and touch up paint, you
eliminated what may be an unstated concern that your home was poorly
maintained. Though the feeling may be unconscious, it's just as important
that the potential buyer feel an overall desire for your home. If you are
working with a small budget these simple techniques will work absolute
wonders: 
1.  The Magic of Mirrors! Mirrors can provide a greater sense of space and

elegance when properly placed. Be careful not to overdo it, but when placed
properly throughout your home, each area will seem larger to the potential
home buyer. Try looking in your attic or basement for any old mirrors, but be
sure they have a nice frame or at least give the frame a new coat of paint. You
may also want to visit a local flea market or garage sale; you can almost always
get a great deal on an old mirror or two. 

2.  Bring Old Floors Back to Life! Nothing turns off a potential buyer
quicker than dull, dingy, disgusting looking floors. Whether you have wax,
wooden or tiled floors do whatever you can to make them shine again! For wax
floors, either rent a floor machine and do it yourself or, if it's in your budget,
hire a professional. Have a professional give you an estimate and explain exactly
what they would do to bring your floors back to life. If you have them explain
what they would do, it may be just as easy to do it yourself. If you have carpeted
floors you should either have the carpet steam cleaned or install new carpeting.
This may sound expensive but new carpeting can add thousands of dollars to the
value of your home. 

3.  Add Plants! Having plants in the house is not only healthy for you but also
creates a warm feeling. Many indoor plants are far less expensive than you
might imagine. Attractive pots will add a designer flair to your home. 

4.  Clean Up the Bathroom! We've probably all heard that phrase a hundred
times growing up as children! Well guess what? It's still valid. Give your bath-
room a face-lift if needed; fresh paint, decorative moldings, tile grout, new
designer faucets are all attractive eye catchers. 

5.  What is that Smell? Though people don't like to admit it, everyone's home
has a certain smell to it. We just never notice it because we live with it day in,
day out. Place air fresheners throughout your home. As a matter of fact, an old
Realtor trick is to pop some cinnamon rolls in an oven 5 minutes before a show-

By Karen Nelsen

How To Get Every
Dollar You Deserve...
By Getting The Full
Value Of Your House!
The ability to reap additional profits on the sale of your home
can be accomplished easily enough if you make the right
improvements. Many changes can provide prospective buyers
with enhanced feelings about your home.

10% OFF for POA MEMBERS!

Complete Service and repair for your
car or truck, domestic & foreign

151 Tully Road, San Jose, California 95111
Tel. 408.279.0920  Fax. 408.279.0991

www.svautomotive.com

SPECIAL S.J.P.D. PRICING ON

Friendly FORD
Dealership Managed By

Ex-Law Enforcement

CAPITOL EXPWY. AUTO MALL
919 W. CAPITOL EXPWY.
SAN JOSE, CA 95136

FORD
CARS, TRUCKS, VANS, & S.U.V.'S

OFFER EXTENDED TO ALL S.J.P.D.
SWORN, NON-SWORN, & FAMILIES

Call: RickGibson
{INTERNET SALES MANAGER}

Tel. 408.489.0653 24/7

"Keep rules to a minimum and enforce
the ones you have." –Vince Dooley, College football Coach


